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obligation or liability, or to make any representation or contract on behalf of the Company.

HELPFUL NUMBER: Mary Kay Service Center 800-272-9333 
For questions regarding Mary Kay ® product orders, Mary Kay InTouch ®, special events, product information, etc.

Pretend that every 

single person you 

meet has a sign 

around his neck 

that says, ‘Make me 

feel important.’ If 

you can do that in 

your everyday life, 

you are going to 

succeed.

APRIL Dates

1
Online Independent Sales 
Director-in-Qualification 
Commitment Form available 
beginning 12:01 a.m. Central 
time.

2
Postmark cutoff for 
Independent Beauty 
Consultants to mail 
Commitment Forms to begin 
Independent Sales Director 
qualification this month.

3
Last day to submit online 
Independent Sales Director-
in-Qualification Commitment 
Form. Commitment Form 
available until midnight 
Central time.

17
Last day to enroll online for 
the Summer 2019 Preferred 
Customer ProgramSM mailing 
of The Look, including an 
exclusive sample (while 
supplies last).

19
Good Friday. All Company 
offices closed.

23
Seminar 2019 Priority 
Registration opens to 
qualified Sapphire 
independent sales force 
members at 8:30 a.m. Central 
time.

24
New Independent Sales 
Director Education begins in 
Dallas.

Seminar 2019 Priority 
Registration opens 
to qualified Emerald 
independent sales force 
members at 8:30 a.m. Central 
time.

25
Seminar 2019 Priority 
Registration opens to 
qualified Diamond 
independent sales force 
members at 8:30 a.m. Central 
time.

26
Seminar 2019 Priority Regis-
tration opens to qualified 
Ruby independent sales force 
members at 8:30 a.m. Central 
time.

29
Seminar 2019 registration 
opens for all Independent 
sales force members at  
8:30 a.m. Central time.

Last day of the month 
for Independent Beauty 
Consultants to place phone 
orders.    

30
Last day of the month 
for Independent Beauty 
Consultants to place online 
orders.

Last business day of 
the month. Orders and 
Independent Beauty 
Consultant Agreements 
submitted by mail must 
be received today to 
count toward this month’s 
production.

Online Independent Beauty 
Consultant Agreements 
accepted until midnight 
Central time. Spring Ahead!
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TRENDING Now

THIS MONTH IN MARY KAY HISTORY

Goal-Getter 
Independent Beauty Consultant Stephanie 

Shar, Bruce Township, Mich., says, “The real 

secret to success is that there is no secret. 

Create a plan, follow the plan, track the plan. 

Always have a good attitude and be too 

booked to be bothered.” How do you stay on 

track to achieve your goals? #MyMKLife 

*Within Applause® magazine, you MAY periodically find articles which suggest building your business through referrals and/or by contacting potential guests for upcoming skin care parties or other events. 
Prior to contacting such individuals via telephone or email, you should consider whether such communication is consistent with state and/or federal “do-not-call” and/or “SPAM” laws and regulations. For more 
information on this subject, you can go to the Mary Kay InTouch® website and click on “Tax and Legal” in the drop-down menu. When in doubt, Mary Kay Inc. recommends face-to-face contact as the best form 
of communication, which should help you avoid any issues with these types of regulations.

Applause® Magazine Team: MANAGING EDITOR: ALESIA RITENOUR SENIOR EDITOR: MEGHAN BONDS SPANISH MANAGING EDITOR: MARGARITA HERNÁNDEZ CONTRERAS  
ART PRODUCER: SHARILYN GETZ SENIOR PRINT PRODUCER: JAN STEEL PRINT PRODUCERS: KIM RIND, ANITA TRENT COMMUNICATIONS COORDINATOR: NICOLE LITTLE  
DESIGN STUDIO SUPERVISOR: WHITNEY HOLDEN SENIOR GRAPHIC DESIGN/PRODUCTION ARTISTS: CHERYL FELLENBAUM, PATTI CASAMASSIMA GRAPHIC DESIGNER: BIANCA CAMANO 
SENIOR PREPRESS ARTIST: RICHARD HUDSON COPY EDITORS: LISA HORNE, GAYLEEN WOODALL 

Stress Awareness Month 
What a fitting time to offer a pampering girls night! Or how about  

a spa date night shown here by Independent Beauty 

Consultant Theresa Schmidtman, Burnsville, Minn. 

1986
Mary Kay 

introduces 

refillable compacts.

1987
First Career Conferences  

held in 14 cities across  

the United States.



2     applause     April  2019

THERE’S ABSOLUTELY, 
POSITIVELY, WITHOUT-A-
DOUBT NO TIME TO LOSE! 

Girl, you gotta get 
yourself on this cruise! 
Think crystal-clear water, white sand  

between your toes, crazy-delicious food,  

five wonder-filled days and four  

adventuresome nights. 

And the trip is just the beginning. As you work 

toward your goal, you’ll also party with a 

purpose, see more faces, sell more products 

women love, share this Mary Kay opportunity 

and add more happy faces to your team. 

You can build your Mary Kay business like  

the BOSS BABE you are!

JAN. 1 – JUNE 30, 2019

GET ME ON THIS SHIP!

YOU GET:

•	 A five-day, four-night cruise† for you and a guest aboard the 

Royal Caribbean® Navigator of the Seas®.

•	 Airfare for two to Miami.

•	 Stateroom accommodations.

•	 Transfers, port taxes and gratuities on board ship.

QUALIFY WHEN YOU ACHIEVE ALL THREE:

1.	$3,600 or more adjusted personal wholesale Section 1 

production during the qualification time frame.

2.	Add six Great Start-qualified new personal team members.

3.	And have three personal first-time Star Team Builders. 

†Cash option available
Royal Caribbean® is a registered trademark of Royal Caribbean International. 
©2019 Royal Caribbean Cruises Ltd. Ships’ registry: The Bahamas.

https://applications.marykayintouch.com/Community/Pages/ContentA.aspx?url=https%3a%2f%2fcontent2.marykayintouch.com%2fContent%2fRecognition%2fGreatStart%2fDestinationRed%2f889909-Destination-Red-Webpage-EN-US.html
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$100

$100$100

$100

$100 $100

Game Plan
GET ME ON THE SHIP!

SELL
$3,600 or more in wholesale Section 1 products within qualification time frame.

MAKE IT A PARTY!
Skin care is the foundation of any Mary Kay business. 

When you hold skin care parties, you can share products 

with more faces. Women can try before they buy and 

experience the awesomeness of Mary Kay. They’ll share 

that excitement with one another, and you can send them 

home feeling more beautiful and confident. 

FEATURE REGIMEN: TimeWise Miracle Set 3D®.  

This regimen is in the Starter Kit and appeals to the majority 

of your customers. 

PARTY TOOLS: Mary Kay® Skin Care Party Flip Chart.  

No worries if you don’t know every detail from the start. 

This handy guide can walk you through so you gain 

confidence. An online version also is available. Find it on the 

Mary Kay® Digital Showcase App. It’s free!

SAMPLE BOOKING SCRIPT: Hi, __________ ! I’m looking for 

women to pamper with luscious Mary Kay® skin care. Would 

you like to invite five of your besties for some “me” time 

and a complimentary facial? I’m so excited because I’m also 

working toward earning a Caribbean cruise with my  

Mary Kay business. By hosting a party, you’re helping me 

get on that ship! And you can earn free product for hosting! 

SELLING STRATEGY
Mary Kay Ash said, “Keep It Simple, Sweetie.” What does selling 

$3,600 or more in wholesale Section 1 products in six months look 

like? A few ideas to help get you started. ($3,600 wholesale = $7,200 

retail.) Hint: Selling enough product to place a cumulative $600+ 

wholesale Section 1 order each month gets you there! 

Sets/

Month

Sets/

Week

Suggested 

Retail

TimeWise Miracle Set 3D®,  

$110 suggested retail

_____ _____ $7,200

TimeWise® Ultimate Miracle  

Set 3D™, $165 suggested retail

_____ _____ $7,200

(Includes TimeWise® Microdermabrasion Plus Set: Refine and Pore Minimizer)

BY PRODUCT

Don’t give up if you miss your target one week; just adjust  

to make it up the next week! 

Tip: Book more than you expect to hold to make 

room for date shifts or cancellations. A good rule 

of thumb is to book double the amount you wish to 

hold. Ex.: Book six parties a week to hold three. 

$100

$100$100

$100

$100 $100

$100

$100$100

$100

$100 $100

$100

$100$100

$100

$100 $100

$100

$100$100

$100

$100 $100

$100

$100$100

$100

$100 $100

Average Retail Sales Per Party Total 

Parties

Ex.: $300 ($7,200 ÷ $300)  = 24 

$_______ (plug in your avg. retail sales per party)  _____

BY PARTY

Divide $7,200 retail by your average retail sales per party to 

determine the total number of parties you need. You can divide that 

by the number of weeks left in the promotion to determine your  

weekly parties. 

=

=

=
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SHARE AT PARTIES.
You’re out meeting new faces and sharing amazing products. 

Chances are you’re also meeting women who’d love the 

opportunity to share this Mary Kay experience with you. 

You never know – sometimes it’s someone you wouldn’t 

expect who wants to be her own Mary Kay boss babe! 

She’s attracted to the flexibility, unlimited earning potential, 

partying with her besties or being part of a value-based 

Company with purpose and staying power. 

TOOLS: Love What You Do within the Mary Kay® Digital 

Showcase App has team-building role play videos and tools 

to help. Look for additional apps on Mary Kay InTouch®.

SAMPLE TEAM-BUILDING SCRIPT:   , you love  

Mary Kay® products, and you have fun every time we get 

together. Have you thought about starting your own  

Mary Kay business? It would be so fun to do this together!

GET ME ON THE SHIP!

Tip: Share the Mary Kay opportunity with everyone 

around you. Just think, a chat with a girlfriend can lead 

to fun and immediate rewards for you both. 

*�For purposes of Destination Red, a Great Start-qualified new personal team member is one whose Independent Beauty Consultant Agreement is received and accepted by the Company from  
Jan. 1 through June 30, 2019, and whose initial order or cumulative orders are $600 or more in wholesale Section 1 products, and the orders are received and accepted by the Company in the same 
or following three calendar months, that her Independent Beauty Consultant Agreement is received and accepted by the Company or by June 30, 2019, whichever comes first.

Pass It On! 
Add six Great Start-qualified* new personal team members.

Game Plan

She can use on the 

go to get tools and 

education to help 

her at the start.
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YOU GROW, GIRL.
As you work your Mary Kay 

business full circle, book 

parties, sell and share the  

Mary Kay opportunity – the 

sky’s the limit! We’re talking 

possibilities like awesome jewelry, 

prizes, commissions, bonuses, 

earning the use of a Mary Kay 

Career Car and so much more! 

TOOLS: Once you’ve got new 

team members, the Team-

Builder Great Start Action Plan 

offers step-by-step suggestions 

so you can get them set up for 

success at the start. Familiarize 

yourself with this promotion and 

share the Great Start: Ready, 

Set, Sell! and Ready, Set, Keep 

Selling! brochures and the 

Team-Building Rewards insert 

packed with all the details and 

rich rewards available. Find on 

Mary Kay InTouch®.

GET ME ON THE SHIP!

            Inspire your personal team members to become Star Team 
Builders. Highlight the commissions and rewards. Encourage them to 
share the fun with everyone they know – their enthusiasm is contagious!

†�A Star Team Builder must be active and have at least three active personal team members at the end of any single calendar month during the qualification time frame, and it must be her first time to 
achieve Star Team Builder status. 

Yes, yes, yes! The REDDER, the BETTER! I’m a Bahama mama!

WOMEN HELPING 
WOMEN

INDEPENDENT 

BEAUTY 

CONSULTANT 

LADONNA 

SINGLETON, 

MCKINNEY, 

TEXAS. “I shared 

everything that’s 

great about my 

Mary Kay business 

with my mother, and she became 

my first team member. She and my 

sister both started their own Mary Kay 

businesses and helped me get my wings 

and build my confidence to share with 

others. Today I’m a Star Team Builder. My 

next goal? Independent Sales Director!” 

Inspire Others! 
Have three personal first-time Star Team Builders.† 

BFFSISTER NEIGHBOR

BECOME A STAR 
TEAM BUILDER

It’s as easy as 1-2-3!

Game Plan

Tip:

https://content2.marykayintouch.com/content/recognition/greatstart/destinationred/PDF/IBC-Destination-Red-Action-Plan-en-us.pdf
https://content2.marykayintouch.com/content/recognition/greatstart/destinationred/PDF/IBC-Destination-Red-Action-Plan-en-us.pdf
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TOP 10 NSDs YEAR-TO-DATE

ALL IN  
On You! 

There’s a reason this magazine is called  

Applause®…!to celebrate YOU!

Gloria Mayfield Banks Kathy Helou Patricia Turker Lisa Madson

Lupita Magaña

Cindy Williams Stacy James Pamela Waldrop ShawDebi Moore

Sonia Páez
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M O N T H LY C O M M I S S I O N S 
A N D  B O N U S E S

NSD commissions above $10,000 earned in December 
plus the following which do not count toward NSD 
ranking: Sales Director commissions, Personal Team 
commissions and NSD promotion bonuses. Cars, 
prizes, etc., are not included in these amounts. 

SAPPHIRE
Kathy Helou***
$43,461
Lupita Magaña**
38,353
Debi Moore*
33,192
Lorraine Newton*
27,390
Sara Pedraza-Chacón*
25,625
SuzAnne Brothers*
23,416
Pamela Fortenberry-Slate*
21,959
Kristin Myers*
19,718
Davanne Moul*
18,460
Cyndee Gress*
17,418
Alicia Lindley-Adkins*
16,107
Paola Ramírez
15,482
Morayma Rosas
15,302
Alma Orrostieta
15,259
Diane Mentiply
15,162
Scarlett Simpson*
14,628
Valerie Bagnol*
13,649
Somer Fortenberry
12,891
Alejandra Zurita
12,536
Lupita Díaz
12,261
Janis Z. Trude
12,209
Ruth Everhart
11,838
Debra Wehrer
11,744
Elaine Kimble Williams
11,716
Kimberly Copeland
11,647
Dawn Otten-Sweeney
11,506
Jeanie Tamborello
11,434
Heather Carlson
10,838
Phyllis Pottinger*
10,801
Angie Day*
10,631
Patrice Moore Smith
10,626
Josefa Chacón-Alonzo
10,531
Cathy Littlejohn
10,235
Elizabeth Sánchez
10,188
Evalina Chávez
10,179

EMERALD
Gloria Mayfield Banks***
$83,257
Patricia Turker**
58,819
Sonia Páez**
33,014
Dayana Polanco*
25,280
Bianny Ramírez*
21,872
Dacia Wiegandt*
20,176
Mayuli Rolo*
18,979
Julianne Nagle*
18,742
Kerry Buskirk*
18,182
Anita Tripp Brewton*
17,930
Mairelys López*
17,886
Evelinda Díaz*
17,340
Rosibel Shahín*
15,753
Pamela Tull
15,440
Auri Hatheway
15,020
Luzmila Abadia Carranza*
14,784
Tammy Crayk
14,660
Monique Balboa
14,126
Sonia Bonilla
13,355
Yudith Pupo
13,309
Pam Higgs                         
13,140
Marilyn Marte-De Melo
12,717
Pam Klickna-Powell
12,705
Kirk Gillespie
11,648
Noemi Jaimes
11,504
Gina Rodríguez-Orriola
11,277
Jill Davis
11,217
Ada García-Herrera*
10,910
Cathy Bill*               
10,589
Crisette Ellis
10,083

DIAMOND
Lisa Madson*
$48,238
Pamela Waldrop Shaw**
27,023
Dawn Dunn*
25,770
Rebbecca Evans*
22,740

O N -TA R G E T I N N E R /
D I A M O N D / G O L D  C I R C L E

Independent National Sales Directors become members 
of the exclusive Inner Circle when they earn $325,000 
or more; members of the prestigious Diamond Circle 
when they earn $200,000 or more; and members of the 
Gold Circle when they earn $125,000 or more in “NSD 
commissions” during the Seminar contest period.  
(NSD commissions are comprised of commissions earned 
on the wholesale production of first-, second-, and 
third-line offspring units; Top 10 fourth-line and beyond; 
Elite Executive NSD commissions; NSD commissions 
on personal units, NSD bonuses for NSD offspring and 
offspring from personal units for December 2018, NSD 
Area Leadership Development Bonuses,October Boost 
Your Ranking credit and NSD commissions earned as 
part of the NSD’s participation in the Global Leadership 
Development Program for October 2018.) These “NSD 
commissions” are used to determine NSD ranking for 
a Seminar year. Congratulations to the following NSDs 
who are considered on-target from July 1, 2018, through 
Dec. 31, 2018.

INNER CIRCLE 
$700,000 
Gloria Mayfield Banks
$373,702

$650,000 
Kathy Helou
$327,589
Patricia Turker
326,783

$550,000
Lisa Madson
$276,119

$500,000
Sonia Páez
$251,840

$450,000
Lupita Magaña
$227,676

$350,000
Cindy Williams
$190,505
Debi Moore
189,771
Stacy James
180,491

$325,000
Pamela Waldrop Shaw
$169,900

DIAMOND CIRCLE 
$300,000
Pamela Fortenberry-Slate
$157,422
SuzAnne Brothers
152,803
Linda Toupin
150,035

$250,000
Dayana Polanco
$148,252
Sara Pedraza-Chacón 
147,902
Dacia Wiegandt 
136,842
Dawn Dunn
135,035
Anabell Rocha
130,499
Julianne Nagle
129,484

Sandy Valerio 
127,983
Julia Burnett
125,272

$200,000
Kristin Myers 
$123,679
Paola Ramírez
121,682
Kay Elvrum
116,831
Anita Tripp Brewton
115,918
Julie Krebsbach
115,016
Kerry Buskirk
114,451
O’Nelly Encarnación 
113,223
Davanne Moul
112,994
Connie Kittson
109,248
Lia Carta
107,756
Mary Estupiñan
107,274
Cyndee Gress
105,791
Mayuli Rolo 
105,192
Lily Orellana
105,180
Cindy Fox 
102,878
Juanita Gudiño 
100,685

GOLD CIRCLE  
$150,000
Evelinda Díaz 
$99,420
Yosaira Sánchez
98,890
Sue Pankow 
98,349
Lorraine Newton 
98,298
Gloria Báez
97,697
Rebbecca Evans 
96,698
María Monarrez 
95,816
Somer Fortenberry
95,146

Ada García-Herrera
93,448
Jan Thetford
91,839
Morayma Rosas 
91,489
Auri Hatheway 
89,126
Kim McClure 
87,357
Monique Balboa
87,264
Valerie Bagnol
86,492
Rosibel Shahín 
86,128
Shannon Andrews
85,087
Bianny Ramírez
84,981
Alicia Lindley-Adkins 
82,349
Scarlett Simpson
82,171
Kimberly Copeland
81,879
Kirk Gillespie 
80,778
Pam Higgs
80,557
Joanne Bertalan
80,483
Pamela Tull
77,516
Susan Hohlman 
76,387
Tammy Crayk Smith
76,266
Michelle Sudeth
76,062
Alia Head
75,917

$125,000
Diane Mentiply
$74,599
Gay Hope Super
73,359
Sonia Bonilla 
73,040
Marilyn Marte-De Melo 
72,634

Leah Lauchlan 
72,627
Deb Wehrer 
72,322
Yvonne Lemmon 
72,085
Janis Z. Trude
71,814
Pam Klickna-Powell
71,759
Noelia Jaimes
70,862
María Flores
70,047
Elizabeth Muna
69,637
Lisa Allison 
69,551
Alma Orrostieta
69,427
Pam Ross
69,143
Luzmila Abadia Carranza 
68,467
Elizabeth Sánchez
68,017
Diana Sumpter 
67,309
Vicki Jo Auth 
66,382
Sharon Buck
66,087
Yudith Pupo 
65,125
Evitelia Valdez-Cruz
64,853
Kristin Sharpe 
64,396
Lupita Díaz 
64,125
Crystal Trojanowski 
64,070
Gladis Elizabeth Camargo 
63,431
Brenda Segal 
63,202
Evalina Chávez 
62,912
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For complete qualifications, rules and regulations regarding the awards and achievements on pages 6 – 16, go to Mary Kay InTouch®. 

N E W  N S D  D E B U T S

New Independent National Sales Director debuts Dec. 1, 2018.

Patrice Moore Smith
National Sales Director
Sapphire Seminar
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R U BY

Alexa Tarby
Independent Senior Sales Director

Began Mary Kay Business 
June 1992

Sales Director Debut July 1998

Offspring one first-line

National Sales Director  
Mary Kay National Area

Honors Circle of Honor; Consultant 
Queen’s Court of Personal Sales; 
five-times Sales Director Queen’s 
Court of Personal Sales; three-times 
Circle of Achievement; Double Star 
Achievement

Personal Lives in Pittstown, N.J. 
Husband, Bruce; son, Austin; 
daughter, Olivia

“I am motivated to help others 
because I love helping people 
blossom and become what God 
intends them to be. It fills my heart to 
play even a small role in that process.” 

Independent Senior National Sales 
Director Emeritus Margaret Winner 
of Baton Rouge, La., says, “As Alexa’s 
Senior Sales Director and later 
National Sales Director, I have had 
the opportunity to witness Alexa’s 
enthusiastic caring spirit. Regardless 
of unit affiliation, Alexa helped, 
encouraged and set a daily example 
of the Go-Give spirit. Her leadership, 
positive attitude and dedication to 
Mary Kay principles is something I 
have observed consistently for more 
than 20 years. I believe she is greatly 
deserving of being featured as  
Miss Go-Give®!”

S A P P H I R E

Becky Caminiti
Independent Sales Director

Began Mary Kay Business  
June 2007

Sales Director Debut  
November 2008

National Sales Director  
Mary Kay National Area

Honors Star Consultant; Consultant 
Queen’s Court of Personal Sales; 
nine-times Sales Director Queen’s 
Court of Personal Sales

Personal Lives in Wyoming, Mich. 
Husband, Tim

“I am motivated to help others 
because so many have helped 
me become who I am today. It’s 
a privilege to pass that on. I love 
seeing women develop their own 
God-given gifts.”

Independent Beauty Consultant 
Joanne Jesnek of Hudsonville, 
Mich., says, “I am so very proud 
to be a part of the Caminiti Dream 
Team. Becky leads her unit with 
dignity, honor and respect for every-
one. She has an open ear to every 
individual she meets. She takes her 
time and truly listens to you and is 
always ready to pray with you and 
guide you along your journey. Becky 
has a heart of gold. Her spirit is 
contagious to all who meet her. She 
is always ready to give 100 percent. 
In my mind, she is the best choice for 
Miss Go-Give®.”

E M E R A L D

Christine Barrueco
Independent Elite Executive  
Senior Sales Director

Began Mary Kay Business 
December 2008

Sales Director Debut October 2009

Offspring nine first-line

National Sales Director  
Auri Hatheway

Honors Star Consultant; four-times 
Sales Director Queen’s Court of 
Personal Sales; three-times Queen’s 
Court of Sharing; three-times 
Circle of Achievement; six-times 
Circle of Excellence; Double Star 
Achievement; three-times Triple Star 
Achievement

Personal Lives in Miami, Fla. 
Husband, Robert; son, Lucas; 
daughter, Bella

“I am motivated to help others 
because servant leadership is the 
example our Lord and Savior gave to 
us. It is my daily mission to add value 
to others by serving with my heart, 
my love, my time, my actions and my 
resources to bring light to this world!”

Independent Sales Director Mabel 
Mir of Hialeah, Fla., says, “Christine 
is the perfect example of the 
Go-Give spirit – truly representing 
Mary Kay’s legacy with grace, 
integrity and poise. Christine goes 
above and beyond to pour belief 
into you while she is constantly 
asking how she can help. With a smile 
always on her face, she shares her 
belief with everyone she meets!”

D I A M O N D

Deynna García
Independent Senior Sales Director

Began Mary Kay Business  
October 2009

Sales Director Debut March 2011

Offspring one first-line

National Sales Director  
María Monarrez

Honors Star Consultant; four-times 
Sales Director Queen’s Court of 
Personal Sales; Queen’s Court of 
Sharing

Personal Lives in Dodge City, Kan. 
Husband, Francisco; son, Israel; 
daughters: Galilea, Sarah

“I am motivated to help others 
because I am proud to represent my 
beautiful unit, Desiderata, made up 
of women with heart, who fight day 
after day against all adversities, as 
well as all the beautiful Independent 
Beauty Consultants who are part  
of my endless Mary Kay family. We 
are a great family where there is  
no distinction.”

Independent Beauty Consultant 
Joanna Rivera of Garden City, 
Kan., says, “Deynna is a very special 
person. I haven’t known her very 
long, but in the time that I have 
gotten to know her, I know she 
deserves everything she has and 
more. She is always willing to help us, 
whether we belong to her unit or not. 
She has the heart of an angel. Even 
though she is not my Independent 
Sales Director, I know I can always 
trust her and count on her.”

Go-Give® Award
Mary Kay Ash said, “The Go-Give® Award is perhaps the greatest honor a Mary Kay Independent Sales Director can earn.  

Those who possess the Go-Give spirit are the heart of this Company and our shining hope for the future.” These April award  
recipients best exemplify the Golden Rule – helping others unselfishly and supporting adoptees as much as unit members. 

Nominate a well-deserving Independent Sales Director who displays the Go-Give spirit! Find out how on Mary Kay InTouch® under the Contests/Promotions tab. 

https://marykay.qualtrics.com/jfe/form/SV_231jyWH5wcQ3avy?Q_JFE=qdg
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TIMEWISE  MIRACLE  
SET 3D® ,  $110 

CUSTOMER: She’s looking to  

address early-to-moderate signs of 

aging. It defends, delays and delivers 

visible improvements to help 

 look younger longer! 

HELP IS HERE!
Skin Care for All has targeted education, downloadable fliers and place mats, 

product fact sheets and more. Find on Mary Kay InTouch® > Products. 

Spring’s Hottest Accessory? 
BEAUTIFUL SKIN

Tip!
Make it a party so 

you can share with 

more faces!

Price is suggested retail.

EXCLUSIVE, PATENT-PENDING AGE  
MINIMIZE 3D® COMPLEX IN EVERY PRODUCT

•	 Encapsulated resveratrol provides 

triple antioxidant benefits, helps 

promote more even-looking skin 

tone* and supports skin’s natural 

collagen.*

•	 Vitamin B3 is a well-known 

brightening superpower that 

works double duty as an 

antioxidant.

•	 An age-defying peptide supports 

skin’s natural collagen and elastin* 

for a more youthful, resilient look.

VISIBLE RESULTS
The images below are captured with 3D 

photography to highlight the improvement in the 

look of skin after 12 weeks.

Before After 12 Weeks
  *Based on in vitro testing of key ingredients
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TIMEWISE REPAIR® REVEALING 
RADIANCE®  FACIAL PEEL, $65
Thanks to the power of glycolic acid, skin’s own natural renewal process  

is enhanced as younger-looking, more radiant skin is revealed.

•	 See clinically tested results in two weeks!*

•	 Skin looks brighter.

•	 Skin texture is significantly improved.

•	 Fine lines and wrinkles look reduced.

•	 Skin tone looks more even.

July 1, 2018 – June 30, 2019

Yours when you sell enough 
product to place a cumulative 

$600+ wholesale Section 1 
order in March.

MARCH 1–31: 
MAKE ME FEEL IMPORTANT

“When I meet someone, I imagine her wearing an invisible 
sign that says, ‘Make me feel important!’ The value of 
this is one of the most important lessons in dealing with 
people I have ever learned.” 

				            — Mary Kay Ash

SAMPLE TO SELL 
Drop a sample in product orders, or share 

at parties to let her try before she buys: 

TimeWise Repair® Revealing Radiance® 

Facial Peel Sample, $2, pk./6.

FRESH FACE Fab
Watch your business bloom. Share the secret to fresh, glowing skin. 

*Results based on a four-week independent clinical study in 
which 45 women used TimeWise Repair® Revealing Radiance® 
Facial Peel twice a week

Back of necklace

Price is suggested retail.

WHO IS THE CUSTOMER? 
•	 Women who are seeing the advanced signs of aging and 

are already loyal TimeWise Repair® product users – looking 

for the additional benefits a peel can provide. 

•	 Current TimeWise® customers who may not need the advanced 

benefits of the full TimeWise Repair® regimen, but who are 

interested in giving their existing regimen a beauty boost. 

•	 Women of any age who want to do everything they can to  

maintain a youthful look. 

•	 Women who are interested in an exfoliation product.

http://applications.marykayintouch.com/OnlineOrdering/OpenShoppingBag.aspx?product=088897
http://applications.marykayintouch.com/OnlineOrdering/OpenShoppingBag.aspx?product=088897
https://applications.marykayintouch.com/Community/Pages/ContentA.aspx?url=https%3a%2f%2fcontent2.marykayintouch.com%2fContent%2fRecognition%2fContests%2fYHTK%2fYearlong%2f770709-YHTK-Yearlong-July2018-Webpage-EN-US.html
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It’s a GLOW THING!
Spring in sales. Help your customers shake off the winter blahs and get ready for swimsuit season! 

TIMEWISE BODY ™ TARGETED-
ACTION®  TONING LOTION, $32
Helps skin look more firm, toned and defined. 

Formulated with six antioxidants, including  

Acai Berry Extract, the powerful mix of 

ingredients, including multiple botanicals, targets 

areas of concern and keeps skin hydrated  

for up to 24 hours. 

Here’s what women said* about the  

visible changes they saw: 

INDEPENDENT 

SALES DIRECTOR 

PAIGE HUMPHREY, 

GRAND PRAIRIE, 

TEXAS 

Bookings are the 

lifeline of your 

business! No one 

wants snow blindness 

(white date book with zero appointments). 

SPECIAL-EDITION†  
MARY KAY®  
SUN CARE  
AFTER-SUN 
REPLENISHING 
GEL, $15
After a day in the sun, enjoy 

this cooling, refreshing, 

hydrating gel. Leaves skin 

feeling soft, never sticky. 

†While supplies last. **Does not contain sunscreen and does not 
protect from the sun

Spring Forward for Bounce-Back Business! 

My goal is always two new 

appointments a day. We are offering 

our customers a service. That is what 

sets us apart!

Plant the seeds, and then watch your 

business grow. Here are a few ideas. 

Here comes the sun! Offer Mary Kay® 

Sun Care products. Think about golfers, 

tennis players and others who are 

outside a lot. 

The fortune is in the follow-up! 

Sample script: Hello, _____! It’s Paige 

with Mary Kay. I’m just checking in to 

see how you’re doing with [name of 

product]? Also, I’d love to introduce you 

to our new Mary Kay Chromafusion™ 

color and add you to my spring 

makeover portfolio. What date works 

for you? Beginning of the week or end? 

Day or evening? Great! I’ll send you an 

appointment confirmation.

SPECIAL-EDITION†  
MARY KAY®  
SUN CARE 
SUBTLE TANNING 
LOTION,** $18
Build up gorgeous color in 

about a week. Glides on  

evenly and absorbs quickly.  

No streaks! 

AFTER 2 WEEKS:

94%  
said skin appeared smoother.

AFTER 4 WEEKS:

77%  
said skin looked  

toned.

81%  

said skin looks  

firmer.

*Results reported during an eight-week independent consumer study

All prices are suggested retail.
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Glow PRETTY
Celebrate spring with this new color look by Mary Kay Global Beauty 

Ambassador Luis Casco. Perfect for any spring occasion!

FACE: Use Mary Kay® CC Cream  

Sunscreen Broad Spectrum SPF 15,* $20.  

Add new limited-edition† Mary Kay® Illuminating 

Drops, $22, to the cheekbones. 

EYES: Apply Biscotti Mary Kay Chromafusion™ Eye 

Shadow over entire eyelid, then Hazelnut on lid to 

just above crease. Use Burnished Bronze as eyeliner 

along upper lashes, and blend. Add Mahogany along 

lower lashline. $8 each. Line top and bottom lashlines 

with MK Deep Brown Mary Kay® Eyeliner, $12. 

Finish with Lash Love® Waterproof Mascara, $15, 

and Mary Kay® Precision Brow Liner and Mary Kay® 

Volumizing Brow Tint, $14 each, as needed. 

CHEEKS: Dust Glazed Mary Kay Chromafusion™ 

Highlighter, $14, on cheekbones. Then apply Rosy 

Nude Mary Kay Chromafusion™ Blush, $14, 

onto the apples of the cheeks. Apply Mary Kay 

Chromafusion™ Contour in Latte, $14, along the 

bottoms of the cheekbones, blending well. 

LIPS: Line with Rose Mary Kay® Lip Liner, $12. 

Apply Mauve Moment Mary Kay® Gel Semi-Matte 

Lipstick, $18. Then add a little shine with Fancy 

Nancy NouriShine Plus® Lip Gloss, $15.

FINISH: Set your look with Mary Kay® Makeup 

Finishing Spray by Skindinävia, $18.

Golden Horizon

Fancy  
Nancy

Mauve Moment

*Over-the-counter drug product        †Available while supplies last
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SKINSIGHT 
Whoa! Skin care and technology at your 

fingertips. With one simple scan, the app 

detects subtle signs of aging that can be 

easy to miss. 

HOW IT WORKS: Measures overall 

texture, number and depth of wrinkles, 

skin tone and undereye appearance. 

Then, the app displays a customized 

regimen of Mary Kay® products.

Of course, nothing can replace the 

personal touch you provide. Think 

of SkinSight as your digital skin care 

assistant!

HOW TO USE: 

•	 Strike up conversations with potential 

customers to generate bookings. 

•	 As a hostess perk: Guests may want to 

book so they can receive a scan. 

•	 Help boost sales: It recommends 

products, including those your 

customers may not have tried before. 

•	 Modernize your business with a fun, 

high-tech tool. 

•	 Gives you confidence to offer Golden 

Rule customer service. 

CONNECT With Your Customers.
Apps and digital tools are fun and convenient ways to share Mary Kay. 

MARY KAY MIRROR ME™
Have even more fun with color with this app! 

HOW IT WORKS: Uses augmented reality to 

try color products in real time. Your customers 

can move naturally and view makeup in a lifelike 

setting. 

HOW TO USE:

•	 Uses a phone camera to “apply” 

makeup trends and color products 

for real-life application. No photo 

upload necessary!

•	 Follows movement with the  

front-facing camera. Rear-facing 

camera can be used on friends.

•	 Features the Mary Kay® Looks 

Collection and more one-click looks. 

•	 Offers a fun way to introduce color 

to potential customers at parties.

Download all these apps for FREE on Apple® and Android® tablets and smartphones. 

Mary Kay Mirror Me™ replaces the Mary Kay® Virtual Makeover App. 
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Statistics and information are from the 2016 Social Media Audit gathered by segmenting a quarterly panel survey conducted by Global Web Index.

GET SOCIAL! 
Social media is a great tool to help 

broaden your reach. Here’s why: 

7 out of 10 Americans spend up to 

two hours a day 

on social media.

81% 
say recommendation posts from 

family and friends influence their 

buying decisions.

71%
of Americans ages 18 to 24  

use Instagram®.

MARY KAY®  DIGITAL 
SHOWCASE 

Handy tools for color and skin care 

parties plus more! 

•	 Mary Kay® Looks Collection

•	 Mary Kay Digital Flip Chart™

•	 Star Consultant Program 

•	 Love What You Do team-building tools

GET SOCIAL MEDIA 
SAVVY, AND EARN 
SOME BLING! 
Mary Kay InTouch® > Education  

> Legal Education Module.

MARY KAY INTOUCH® > RESOURCES > DIGITAL ZONE 

myCustomers+™  App
Turns your smartphone into a portable business manager. 

Keep track of your customers, products and orders! 

MARY KAY®  SOCIAL 
PUBLISHER
Publish beautiful Company-approved  

posts to your Mary Kay® Facebook®  

Business Page and Twitter® accounts.  

You can also save images to your 

camera roll or your computer so 

you can post to other social media 

platforms and messaging apps. 

Digital Assets From products to prizes 

to pride points, there are hundreds of 

images waiting for you to download 

and share on your social media 

channels. 
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Fill Orders With EASE.
Delivering products to your customers quickly and conveniently makes good 

business sense. And while you can always fulfill your customer orders with inventory 
on hand, these options can save you time and speed up delivery.

NEW LEADS? OPT IN TO 
GUEST CHECKOUT 
When a consumer shops on marykay.com and places 

an order, Guest Checkout connects her directly† to 

the Mary Kay® Personal Web Site of an independent 

sales force member who has opted into the program.* 

The consumer can shop without registering, but your 

information is provided to her so she can contact 

you with questions or to reorder. The transaction 

is processed automatically through your ProPay® 

account, and Mary Kay ships to her on your behalf. 

CUSTOMER DELIVERY 
SERVICE (CDS)
Low on inventory? Don’t keep your customers 

waiting! Use CDS to ship orders generated from 

your PWS or a sales ticket. CDS is available to any 

active** Independent Beauty Consultants with 

ProPay® accounts.

EZ SHIP
Automatically ship products to your registered 

Mary Kay® Personal Web Site (PWS) customers.

Eligible* independent sales force members who enroll in 

EZ Ship can elect to have orders automatically shipped 

to customers who choose “ship to my address” as their 

delivery preference.

**�An Independent Beauty Consultant is considered active in the month a minimum $225 wholesale Section 1 product order is received and accepted by the Company and in the following two  
calendar months.

  *An independent sales force member must be in active status and have an active Mary Kay® Personal Web Site and a ProPay® account to be eligible to participate in EZ Ship and Guest Checkout.

  †�When a Guest Checkout consumer enters her ZIP code, she is randomly connected to an Independent Beauty Consultant in her area. If you haven’t already, you can add up to five ZIP codes (the 
same five that are used for the Consultant Locator) in the Locator section of the Personal Web Site Manager.

Propay®, USPS® and UPS® are registered trademark of their respective owners and not Mary Kay Inc.

Rate

Core Orders  USPS® UPS®

< 1 lb. $6.95 $10.95

1 – 9 lbs.	 $9.95 $10.95

9+ lbs. N/A $10.95

NEW SHIPPING OPTIONS 
You can now choose between USPS® and UPS® 

Ground for the shipping method you want.

Simply log in to Mary Kay In Touch® > Ordering > Order Fulfillment Options.READY TO OPT IN?
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TEAM UP TOOLS

USE THE  

TEXT-TO-DONATE 

OPTION.

Text* the keyword 

TEAMUP (no spaces) to 

41444. You’ll receive a text 

with a link to donate online 

with your credit card.
*Standard messaging rates apply.

VISIT THE WEBSITE.

•	 Go to 

marykayfoundation.org.

•	 Click the “Donate Now” 

button in the upper right 

corner.

•	 Make a donation with a 

credit card on our safe 

and secure site.

MAIL IN A GIFT.

You may also send 

contributions by mail to:

The Mary Kay Foundation 

P.O. Box 799044 

Dallas, Texas 75379

Honor. Create your own Team 

Up for Women!® donation page in 

memorial or tribute to someone 

special. We’ll walk you through 

each step. Then, send the link to 

your friends.

Resell. Do some spring cleaning, 

and hold a garage sale or sell 

to a resale shop. Donate the 

proceeds.

Fun Fitness. Host a fitness 

fundraiser. Try to find a free 

location and an instructor who 

will donate time. Then, charge 

an entrance fee. Think a Zumba® 

class or yoga!

Need ideas?
We’ve got them!

APRIL 1 – MAY 12

Since The Mary Kay Foundation℠ began in 1996, it has granted more 
than $78 million to organizations fighting cancer and violence 
against women. Your gift helps this generosity continue.

Team Up for Women! ®

Zumba® is a registered trademark of Zumba Fitness, LLC.



•	 Sapphire: July 18 – 21

•	 Emerald: July 22 – 25

•	 Diamond: July 26 – 29

•	 Ruby: July 30 – Aug. 2

Invest in You! 
Plan now for the biggest, best  

Mary Kay event of the year! Join your  
Mary Kay sisters in Dallas for four days of 

motivation, education and recognition! 

MARY KAY  
YOU HOLD THE KEY  

SEMINAR CONSISTENCY 
CHALLENGE

March 1 – June 30, 2019 

July 1, 2018 – June 30, 2019

Registration opens April 29!

Earn this beautiful 

bracelet!  

Find out how on  

Mary Kay InTouch® 

under Contests/

Promotions. 

$195 for new Independent Beauty Consultants  
July 1, 2018, to July 1, 2019

Complete registration details on Mary Kay InTouch® >  
Events > Special Events > Seminar 2019.

Mary Kay Inc. 
P.O. Box 799045 
Dallas, TX 75379-9045

PRSRT STD
U.S. POSTAGE 

PAID 
MARY KAY INC.

WN843209   4/19   PRINTED IN U.S.A.©2019 Mary Kay Inc.

https://applications.marykayintouch.com/community/pages/contenta.aspx?url=https%3a%2f%2fcontent2.marykayintouch.com%2fContent%2fEvents%2fSeminar%2fSeminar19%2f752310-SM19-DatesAndDeadlines-WP-EN-US.html

